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“I feel an intense attraction 
to the challenge of getting 
the job done right and 
satisfaction of financing 
people’s dreams. Clients 
trust me with one of the 
biggest decisions in their 
lives and I love that. I take it 
very seriously.”
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Presents “The Mortgage Report”

“Say What You Do.
Do What You Say.

No Surprises.”

Hillary, Zander and I are in 
Seattle this fine fall weekend 
for a family friend’s wedding. 

It’s absolutely spectacular here. The 
combination of city lights and the 
ocean harbor create one of the 
most incredible skylines anywhere 
in the world. We’ve been waking up 
before the sunrise and hiking from 
the waterfront, across the city to 
a hillside where we can watch the 
sunrise behind the Space Needle 
and downtown skyline. What a fun 
thing to experience with my little 
family!

Speaking of cool experiences, how 
would you like to have experienced 
a few BILLION dollars in income 
over the last few years? Can you 
imagine how much money you 
could have made if you had a 
crystal ball and you could have 
foreseen the real estate crash and the 
mortgage meltdown?  Impossible, 
right? ...Who could have foreseen 
that happening when we were all 
riding high with inflated property 
values, jobs everywhere and money 
running in the streets?

Two words…JOHN PAULSON!

Paulson is the person who made a 
fortune betting that the subprime 
mortgage mess would cause the 
real estate market to collapse. He 
understands how the housing 
market works and knows when to 
buy and when to sell. 

What do others think of Paulson?  
According to Forbes, John Paulson 
is “a multi-billionaire hedge fund 
operator and the investment genius 
who made a killing going short 
subprime mortgages a few years 
ago.”  According to the Wall Street 
Journal Paulson is “a hedge fund 
tycoon who made his name, and a 
fortune, betting against subprime 
mortgages when no one else even 
knew what they were.”

So guess what Paulson is saying 
now?

If He Says it is Time to Buy a 
Home...BUY A HOME!

(Continued on back page)

What’s Inside

And More Info Every 
Homeowner Should Know

• From the Inside...
 “What Is the Best Plan to Get Out of 
    Debt?”

• 6 Tips to Speed Up Your Refinance!

• Why Aren’t More People Taking 
    Advantage of the Historically Low 
    Mortgage Rates?



Polonius is the guy 
in Hamlet who 
famously warned: 

“Neither a borrower nor 
a lender be.”

Fortunately, he wasn’t 
living in America. If he 

were, he’d be appalled at what’s going on today. 
Based on 2007’s consumer debt numbers, the 
average American owes around $8,500 (excluding 
mortgages) — and almost half of that is high-cost 
credit card debt.

“What is the Best Plan to Get Out of Debt?”
From the Inside

Source: Excerpted from“The Greatest Stories Never Told“ by Rick Beyer

The Greatest Stories Never Told
The vital part of your computer that is more than a century old

6 Tips to Speed Up Your Refinance!

This isn’t a great way to live: It means your ends 
don’t meet, you’re spending too much, and you 
don’t have adequate emergency reserves. In fact, 
if you were to charge $5,000 on your credit 
card every year and make only the minimum 
payments over 30 years, you’d have blown nearly 
$1 million in interest fees — and you’d still owe 
some $74,000! Basically, people with loads of debt 
probably aren’t managing their stuff right. But it’s 
not too late.

Here are some tips to get you to that heavenly 
land of zero debt:

• Borrowing your way isn’t always the best way to 
go. You’ve seen those ads about “bill consolidation.” 
What are they all about? Yes, you may lower the 
interest rate, and if you’re a homeowner, you 
may get a tax deduction. But here’s what usually 
happens: you turn six small debts into one big one. 
Then, guess what? Those other debts eventually 
come back. Don’t allow that to happen.

• Size up your debts. Lay it all out — how much 
debt, how much it costs (interest rate), where it 
came from. Separate the “good debt” (if any) from 
the bad debt.

• Roll up your sleeves 
and come up with a 
payoff plan. Start paying 
off your debts with the 
highest interest rates 
first, then go on down 
the line. Cut costs. Get 
agreements. You aren’t the first and you certainly 
won’t be the last — it can be done.   

• Tear up those high-interest credit cards — the 
best way to stay out of debt is to make it harder 
to get into debt! Keep only the cards you need. If 
you absolutely must have a credit card, pay it off 
in full every month so your $60 shoes don’t wind 
up costing you $350.

And remember, not ALL debt is bad. Sometimes, 
it makes sense to take on some debt. If you’re 
buying a home (the American dream, right?) or 
an asset that will appreciate, debt is okay. Bad debt 
comes from spending money on stuff you don’t 
have — and, quite possibly, don’t need. You’re just 
digging yourself deeper. 

We can help! For more information about coming 
up with a plan designed to help you get out of debt, 
contact our office today!

Start paying 
off your debts 

with the highest 
interest rates first, 
then go on down 

the line. 
The modern typewriter was born in the back of Kleinsteuber’s Macine Shop in Milwaukee. That’s where Christopher 

Sholes took some piano wire and a telegraph key and built a crude typing device in 1868. It could type only one 
letter, a rather fuzzy-looking w, but it was still pretty amazing for its time. Sholes and 
his partners designed a more ambitious model with all the letters in the alphabet.

The typewriter had a problem, though. Try to type quickly on it, and the type bars 
banged into one another and got stuck. The solution to that problem resulted in the 
keyboard we know today.

Sholes consulted with an educator who helped him analyze the most common pairings 
of letters in the English language. He then split up those letters so that their type 
bars were farther apart and less likely to jam. That in turn dictated  the layout of the 
keyboard — known as QWERTY, for the first five letters in the upper row. In a manner 

of speaking, he slowed down the typists to prevent jamming, and thus speed up the typing.

In 1873 the Sholes & Glidden Type Writer became the first to be mass-produced, and its keyboard layout was soon 
standard on all typewriters. Other keyboard layouts have been created since, such as the Blickensderfer Scientific and 
the Dvorak, and some are demonstrably more efficient, but the original continues to thrive. It is a telling illustration 
of the power of inertia and the reward of being first.

The original Sholes & Glidden typed only capitals and was designed in an awkward fashion that prevented the typist 
from looking at the paper while typing. Ads trumpeted its value to clergymen and lawyers, but it sold quite poorly at 
first. One reason: it was expensive. It cost $125, the equivalent of more than $1,700 today.

Hordes of homeowners across the country 
have decided it’s a great time to refinance 
their mortgage, especially one that has 

lower payments, a lower interest rate, a shorter 
term, or a rate that’s fixed instead of adjustable.

This rush to refinance, which was triggered by 
historically low interest rates, has swamped lenders 
and mortgage brokers with fresh loan applications. 
Here are six tips to make sure your application 
stays on top of the pile: 

1. Be Realistic. Lenders have tightened up loan 
requirements, so you’ll need a good credit score and 
at least some equity in your home to refinance. To 
figure out how much equity you have, subtract the 
total amount that you owe on all of your existing 
mortgages from how much you think your home 
is worth. 

2. Be Patient. Processing all of the paperwork that’s 
required for a new loan takes time. Be patient while 
your loan moves through the process. Protect your 
credit score by paying your bills and making your 
mortgage payments ON TIME and not taking on 
any more new debt than you absolutely have to.

3. Be Proactive. Your loan representative should 
keep in contact with you even 
if there isn’t any action on your 
loan. But do your part to keep the 
lines of communication open as 
well. If you don’t hear from your 
loan representative for a few days, 
pick up the phone and ask for an 
update. The old adage that the squeaky wheel gets 
the grease definitely applies in this situation.

4. Be Inquisitive. It’s your responsibility to make 
sure that you understand the terms of your loan. 

Ask questions and listen carefully to the answers. 
And don’t stop asking questions until you are 
satisfied with the information.

5. Be Prepared. You’ll probably be asked for more 
information and documentation after you submit 
your application, but before your loan is approved 
be prepared to document your income and assets. 

Answer any questions and fax 
documentation to your loan 
representative as soon as possible.

6. Be Ready. After your loan 
is approved, you’ll need to sign 
your loan documents and maybe 
provide a check for any out-of-

pocket closing costs. Make sure the funds are 
available in your account, and be ready to make 
room in your schedule to read and sign your loan 
documents as soon as possible. 

•••

Answer any questions 
and fax documentation 

to your loan 
representative as soon 

as possible.



down more of their balance, or until home values 
increase.

5. Fear of the economy — With jobs uncertain, 
some people may be reluctant to apply their 

savings toward a home purchase 
or willing to pay the fees that are 
required to refinance.

6. Holding out for an even 
better rate — How low 
can rates go? Some people 
believe that with the 
economy on shaky ground, 
rates are likely to stay 
low, and may even get 
lower. This reasoning 
is a gamble though, 
especially considering 
that between 1971 and 
2010 mortgage rates 

have averaged 7.5% and today 
are averaging in the mid to high 4 
percent range.

These are all great reasons. But 
the truth is, as the recovery 

continues, the housing market will also begin 
to correct itself. This means rates will inevitably 
return to more average levels. In this economy, 
homeowners (and potential homeowners), need to 
look at the best ways to use their savings, leverage 
their debt, and invest for the future. Those who 
could benefit from refinancing — and those who 
are ready to buy a home — should try to get their 
mortgages now.

Are you ready to seriously consider refinancing? We 
can help get you started. Contact our office today!

•••

rates available, most lenders require a credit score 
of at least 700. With a slumped economy and 
high unemployment levels, some people may be 
struggling to pay their bills and keep optimum 
credit score levels. (The good news is there are things 
you can do right now to quickly improve 
your credit score. Call our office today and 
we can show you how.)

2. Income and asset verification 
— With tightening restrictions, 
borrowers now must provide rock-
solid income, which may be more 
difficult for the self-employed. 
And for some programs, lenders 
require proof of assets that 
show several months worth 
of mortgage payments. This 
may not always be easy when 
people may not have a lot 
saved up.

3. Down payment (purchasing) — 
While some loan programs —  like 

an FHA loan, for 
instance —  require 
minimal down pay-
ments, the best loan products 
with the lowest rates often require 
as much as 20% down.

4. Home equity (refinancing) — It’s the elephant 
in the home finance room. Housing prices have 
dropped all over the nation (but are slowly coming 
back). Many homeowners have sadly found 
themselves underwater — owing more than their 
house is worth in today’s market. And since some 
equity is usually required to refinance, this means 
many homeowners have to wait until they can pay 

If you’ve been living under a rock for the past 
few months, I’ll let you in on something you 
might have missed: Mortgage rates are at an 
astonishing low level — hovering in the 4% 

range. They’ve been holding like this for several 
months.

And yet last week the Census Bureau released 
tables from the 2009 American Housing Survey 
(AHS) that revealed surprising news. Rather 
than dig through the tables, allow me to break it 
down:

• 113.5 million households in the U.S.
• 76.4 million owner-occupied homes
• 24.1 million mortgages have interest rates 

above 6%.

REPEAT: 24.1 million U.S. mortgages are above 
a 6% interest rate! 
When rates are so low, why stay in a mortgage that 
costs more than it has to?

Over 37 million American households don’t own 
a home
But the mystery only deepens 
when we learn the astonishing 
news that, according to the 
National Association of Realtors®, 
home sales recently dipped a 
record 27% from the previous 
month — nearly double the 
expected rate. Looking at the above list from 
AHS, 37.1 million families aren’t homeowners 
that could be.

So why aren’t more people buying or refinancing? 
Here are some likely reasons:

1. Credit score — To take advantage of the lowest 
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Why Aren’t More People Taking Advantage of 
the Historically Low Mortgage Rates?

U.S. President Facts
James Buchanan was the 15th President of the United States, serving 

from 1857 to 1861. To date he is the only president from the state 
of Pennsylvania and the only bachelor. A popular and experienced state 
politician and very successful attorney prior to his presidency, Buchanan 
served in the U.S. House of Representatives and later the Senate. He also 
was Secretary of State under President James K. Polk.

Buchanan’s efforts to maintain peace between the North and the South 
alienated both sides, and the Southern states declared their secession in 
the prologue to the American Civil War. Buchanan’s view was that secession 
was illegal, but that going to war to stop it was also illegal. Buchanan, first 
and foremost an attorney, was noted for his mantra, “I acknowledge no master but the law.” 

By the time he left office, popular opinion had turned against him. His inability to impose peace on the 
sharply divided partisans who surrounded him has led to his consistent ranking by historians as one of the 
worst Presidents. His biographer, however, saw it this way: “...That he [Buchanan] held the hostile sections 
in check during these revolutionary times was in itself a remarkable achievement.”

When rates are so 
low, why stay in a 

mortgage that costs 
more than it has to?
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“If you don’t own a home, buy one. If you own one 
home, buy another one. And if you own two homes, 
buy a third and lend your relatives the money to buy 
one.”

— John Paulson, 9/27/2010

WOW! That’s a powerful statement.

There is no question that John Paulson is a bull when 
it comes to residential real estate right now. Should 
we care what Mr. Paulson thinks? ...Should we listen 
to him? The answer to both questions is a resounding 
‘YES.’ Here are several reasons why:

The Wall Street Journal agrees with Paulson:
Ignore the critics. The odds have to be on his side…It 
isn’t just that home prices have fallen a long way. It’s 
also that, if you can get a mortgage, you are basically 
taking a reverse bet on the bond market. You could be a 
long-term borrower at fixed rates, instead of a long-term 
lender. Right now you can borrow for 30 years at around 
4.3%. After the mortgage tax deduction, for some people 
the net effective interest rate is nearer to 3%. That’s going 
to prove an awesome deal if we see inflation again.

And Forbes said:
As this is the best time in 50 years to buy homes, Paulson 
advised his listeners to take 30 year mortgages to buy a 
home as “your debt and interest payments get locked in 
at record lows, while the price of your home will rise.”

Bottom Line
Thinking of buying a home? Are you taking advice 
from a friend or family member telling you that now 
is not the time? It may be time to listen to people who 
better understand the opportunities that exist in real 
estate today.

Thanks to the crew at kcmblog for compiling this data for 
me.


