
that are wrong with the house — all while 
presenting an offer. The inspection process? 
It will be a nightmare. If you detect a bully, 
move on. “This bully approach is a prelude 
to endless negotiations, and his or her trying 
to obtain concessions by nitpicking on the 
disclosure and the inspection.”

The Sight-Unseen Buyer
You may get an offer from someone who has 
only seen photos of your house. But that can 
signal a trick up the sleeve. No one is going 
to buy a house without seeing it — this buyer 
just wants to tie up your house to take it off 
the market and make a decision later.

Are you considering jumping into the market to 
sell your home? Contact our office today! We can 
help get you started.

•••

Are you considering jumping into 
the market to sell your home? 
Then you should know what — 

or whom — you’re dealing with, advises 
Michael Corbett, the author of “Find It, 
Fix It, Flip It!” and the new “Ready, Set, 
Sold!” guide to selling a home.

Most buyers fall into one of three 
categories, he says. You’ll find buyers 
searching for a dream home, buyers 
looking for a great home at a fair price 
and buyers scouring for the next bargain.

The dream-home searchers will probably pay 
full price if they find the place they want. 
The great-home shoppers aren’t going to offer 
full price, but will be especially willing to 
negotiate. The bargain hunters? They thrive 
on finding the best price and may be looking 
for a fixer-upper.

If your house is priced correctly and is in 
good shape, you probably won’t encounter 
the bargain hunter. But you will find three 
types of buyers among dream-home and 
great-home shoppers that aren’t going to 
serve your bottom line. These are the buyers 
you want to avoid, warns Corbett:

The Zero-Percent Down Buyer
If your home is setting a selling-price high 
mark for comparable homes “a mortgage 
company might find it challenging to 
appraise your house for buyers with little 
or no money down,” writes Corbett. “You’ll 
have to put your house back on the market 
again when your buyer’s mortgage request 
falls through.”

The Bully Buyer
Nobody likes a bully and chances are you’re 
not going to like this type of buyer either. 
You will be inundated with a list of things 
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Christmas Time Is Here!  

This has to be my favorite 
time of the year. I love this 

season of joy and giving. I even 
enjoy the busyness the season 
brings and I always wish for 
snow! Some might say that I 
am still a kid at heart.

The holidays always remind us 
of traditions, both old and new.  
One favorite tradition that my 
wife and I began 13 years ago is 
the Christmas pajama tradition.  
We buy new Christmas PJs 
and hide them under our kids’ 
pillows sometime before bed on 
Christmas Eve. When they go 
into their rooms to get ready 
for bed on Christmas Eve, they 

Heath Montgomery
Realtor®—NV Real Estate #67157

“Commitment you expect...Results you deserve!”

Reno-Sparks
Real Estate Report

Heath Montgomery’s
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Some prospective 
home buyers 
love the idea of 

spending weekends on 
do-it-yourself projects 
and transforming older 
houses with some 
potential into their 

own dream homes. Plus, the tag price is often 
drastically lower on houses considered “fixer-
uppers.” However, here are just a few reasons an 
older, cheaper home that may appear to just need 
a little elbow grease could actually end up costing 
you a fortune down the road.

“Should I buy a brand new home or an old fixer-upper?”
From the Inside

The Greatest Stories Never Told

Documenting Your Income for a Mortgage

Out-of-Date Systems and “Renovations”
Sure, some appliances in the kitchen are older than 
you are, but this retro house was a steal. However, 
while dated features such as shag carpeting 
and paneled walls may be harmless and easy to 
renovate, they could be an indication that other, 
more important features of the home have been 
neglected over the years.

So before you set your heart on a vintage fixer-
upper, find out when the electrical systems and 
plumbing systems were last updated. If either or 
both are way out of date, you’ll either need to find 
room in your budget to renovate them before you 

move in or walk away completely.

Such renovations can make a huge difference 
when it comes to getting home insurance for 
the residence. Your lender will require you have 
insurance in place before it gives you a mortgage. 
Your premiums for coverage could be much larger 
than if you buy a similarly sized house that isn’t 
so old.

You Can’t “Fix” a Bad Location
If you’re looking in a lower-priced or “up-and-
coming” area with the hopes that your property 
value will appreciate over time, consider the risks 
involved and how they could actually start to show 
up in your budget now.

Other location-related risks to consider include 
flood zones and distance to hospitals, police 
departments and even the closest fire hydrant. 
While higher risks could force you to spend even 
more on insurance premiums and claims, a safer 
location could actually help you qualify for savings.

Spending More for Safety Now Could Save You 
More in the Long Run
Rather than focusing on the current price tag, 
smart home buyers consider the long-term 
investment of a house. If it’s not built to last, it’s 
probably not worth throwing thousands of dollars 
into renovations anyway.

In order to minimize your risk look for and add 
these basic home features to your “must have” 
walk-through checklist:
•	 Safety	features	such	as	deadbolts,	storm	shutters	

and smoke detecting devices.
•	 Security	 features	 such	 as	 a	 burglar	 alarm	 or	

privacy fence.

It’s not impossible to find a great steal and fix 
up an old house without going over budget. Just 
remember to look at the whole picture rather than 
just the current price tag. Good luck!

•••

Documenting your income is a basic part 
of applying for a mortgage. But there’s 
more to it than just handing over a 

couple of paystubs. You need to be able to show 
that your earnings are stable. And in making a 
down payment, you may have to be able to show 
where that money came from as well.

How much income do you need?
Let’s start with the basics. The rule of thumb is 
that your monthly housing expenses, including 
the mortgage, property taxes and homeowner’s 
insurance, shouldn’t exceed 28 percent of your 
monthly income and your total debt payments — 
adding in things like credit cards and a car loan 
— shouldn’t exceed 36 percent.

Those figures aren’t hard and fast, however. Some 
lenders may allow higher ratios and others may 

allow you to exceed their own limits on the 
mortgage if your total debt is low or if you have a 
great credit history. (See your lender.)

Two-year history desired
To document your income, your lender will 
likely require a couple of recent paycheck stubs 
and your most recent W-2 form. But the real 
documentation will be in the form of your last 
two years of federal tax returns, which the lender 
can obtain directly from the IRS. You may be 
asked to sign a Form 4056-T to authorize the IRS 
to release them to your lender.

Your lender will want to see at least two years of 
steady income. That means no gaps in employment 
during that time. It’s okay if you’ve changed jobs, 
but only if you stay in the same field. These days, 
most mortgage lenders are all about stability and 

they’ll want to be assured that your new career is 
working out before approving your loan.

If you received money for a down payment
Finally, if you recently received a large sum of 
money that you’re planning to use for your down 
payment, you’ll need to be able to document how 
you obtained that as well. If it was a gift from your 
parents or other relatives, you’ll need a “gift letter” 
from them stating the money is truly a gift and 
that you are not obligated to repay it.

If you sold a second car to raise the money, you’ll 
need to show the bill of sale. The key thing for 
lenders is making sure the money is truly yours 
and not part of an under-the-table financing 
arrangement reached with the sellers or a private 
loan you will be responsible for repaying, in 
addition to the mortgage.

•••

Source: Excerpted from “The Greatest Stories Never Told“ by Rick Beyer

A kitchen essential that was 
essentially an accident.
In the summer of 1945, engineer Percy Spencer was conducting tests on a magnetron. 

That’s the powerful tube at the heart of every radar set. Feeling the need for a snack, 
he reached into his pocket for a chocolate bar and found instead a gooey mess. He 
wondered if the magnetron could be responsible.

Spencer was an engineering genius who had already helped win World War II by devising 
an improved magnetron tube that was easy to mass-produce, making possible the 
manufacture of tens of thousands of radar sets. Now he was ready to make his contribution to postwar America. 
Curious to see just what was going on, he put a bag of corn kernels in front of the magnetron. Voila! The first-ever 
batch of microwave popcorn. 

Spencer patented the new method of cooking. His employer, the Raytheon Company, transformed his discovery into 
the Radarrange. The earliest model weighed 750 pounds and had a price tag of $3,000! Not surprisingly, sales were 
limited. Raytheon’s first Radarrange was so big and expensive it made sense only in places like hotel kitchens and 
railroad dining cars. It took more than 20 years for this big daddy of all microwaves to spawn the new generation 
that today graces kitchens everywhere. Even then, critics were not kind. “Who is going to pay $500 for a hotdog 
warmer,” one critic asked.

Percy Spencer never had more than a third-grade education, but this self-taught engineering legend wound up 
with more than 150 patents to his name.



that is too hot in the summer or too cold in the 
winter are making you hate your home, you have 
a few options. As a start, do simple upgrades 
that will make your house more energy efficient. 
These include adding weather seal to doors and 

windows, exchanging light bulbs for newer CFL 
ones, and learning to use the timer on your 
heating or cooling system.
 
To make larger scale changes to your home, look 
into getting an Energy Efficient Mortgage during 
a refinance. An EEM is like a second mortgage 
that is rolled into your primary mortgage where 
the money is earmarked for energy efficient 
upgrades to your home for things like insulation, 
new CVAC systems, and new windows. This will 
not only save you money, but it will make your 
home more comfortable. And if you are already 
doing a refinance, your monthly costs may not go 
up, especially if you are saving on utility costs.
 
After being in a house for many years, plenty of 
homeowners find it difficult to stay in love (or 
even in like) with their homes. With rising home 
values, maybe it’s time to consider buying a new 
home if you’re not interested in giving your old 
home a new look. We can help get you started. 
Contact our office today.

•••

Five Ways to Fall in Love With Your House...Again
Equity Line of Credit, or a Cash-Back Refinance.
 
Again, consider mentally approaching this project 
by thinking about getting your house ready 
to sell. Here are a few of the things that people 
commonly do when trying to make their house 
more attractive for potential buyers: 

•	 Add	 granite	 countertops	 to	 your	 kitchen	 or	
bathroom. This can be done for around $45 
per square foot installed (check with your 
neighborhood Home Depot® or Lowe’s®). 

•	For	about	$2,500-$3,500,	you	can	replace	most	
if not all of your crusty, old kitchen appliances 
with sleek looking stainless steel appliances.

•	Remove	wallpaper	and	give	walls	a	fresh	coat	of	
paint.

•	 Refinish	 your	 hardwood	 floors	 to	 get	 rid	 of	
scratches and to make them shine.

3.) Add On: They say that you should never have 
a child to save a relationship. However, when it 
comes to saving your relationship with your home, 
sometimes adding a new room or expanding a 
current room can inject new life and flow to an 
old house with a bad or challenging layout. Again, 
if you don’t have the cash on hand, look into one 
of the many Home Improvement Loan options 
out there (see your Lender). 
 
4.) Re-evaluate: If an expensive mortgage 
is making you resent your relationship with 
your home, it might be time for a refinance. 
Refinancing can help you to lower your monthly 
payments with a lower percentage rate. What 
many don’t realize is that it can also allow you to 
change the type of mortgage from an adjustable 
rate to a fixed rate or that you can even change 
the length of your loan so that you can pay it off 
more quickly.
 
5.) Streamline: If high utility costs and a house 

Maybe it was love at first sight. Possibly it 
was a feeling that hit you the next day. 
Perhaps it was the kind of love that took 

time to grow. However your feelings developed, a 
home is just like any other relationship: emotions 
dull over time and it takes work to add new spark.

Here are five things that you can do to breathe 
new life into your relationship with your home 
and feel good about it again.
 
1.) De-clutter: Some of the main reasons that 
people get sick of their homes is that their tastes 
have changed and they feel that they have just run 
out of space. Fortunately, these are two things that 
can often be accomplished by de-cluttering.
 
One of the best ways to mentally approach a de-
cluttering project is to imagine that you are trying 
to sell your house. Take a step back and think 
about what you can do to make it appealing to a 
prospective buyer. (Note: you are actually selling 
it to yourself.)
 
First, attack all of the obvious piles of stuff. If 
they’ve been there so long that you can’t “see” 
them, have a friend point them out. Second, 
remove everything old and in disrepair: faded 
window treatments, ratty entrance mats, thread-
bare furniture, broken outdoor furniture, broken 
basketball hoops, etc. Lastly, box up all of the 
personal items on your walls and on surfaces like 
countertops and dressers. Put everything away for 
a week and see if you actually miss any of it. You 
don’t have to throw any of it away, but removing it 
will let you see the potential to reshape your home 
using your current tastes.
 
2.) Re-invent: Simple alterations and renovations 
can help you to instantly give your home a new 
look and feel. If you don’t have the cash on hand, 
look into getting a Home Equity Loan, Home 

Great Entrepreneurs in History

“A handshake 
and a promise 

is adequate 
collateral for 
trustworthy 

people.”
— Amadeo Giannini

An Italian immigrant, Amadeo P. Giannini (1870-1949) rose from the working class and started in 
business as a successful produce broker/dealer for farms in the Santa Clara Valley in California. He 

later became a director of the Columbus Savings & Loan in which his father-in-law owned an interest. 
At the time, banks were run for the benefit of the wealthy and the well-connected. Giannini observed an 
opportunity to service the increasing immigrant population that were without a bank, catering to the needs 
of working families, regardless of their economic standing. The other directors did not share his sentiment, 
so Giannini quit the board in frustration and started his own bank in a converted saloon in San Francisco on 
October 17, 1904. Deposits on the first day totaled $8,780. Within a year, deposits soared above $700,000 ($13.5 million in 2002 dollars).

Giannini’s Bank of Italy introduced what would become branch banking, home mortgages, automotive loans and other forms of 
installment credit. After the 1906 San Francisco earthquake, with the city in rubble and many banks closed, he extended credit “on a face 
and a signature” to help rebuilding efforts. Giannini also helped nurture the motion picture and wine industries in California. He loaned 
Walt Disney the funds to produce Snow White, the first full-length, animated motion picture to be made in the U.S. During the Great 
Depression, he helped finance the construction of the Golden Gate Bridge. During World War II, he bankrolled industrialist Henry Kaiser, 
supporting the war effort. Giannini also provided capital to William Hewlett and David Packard to help form Hewlett-Packard.

Giannini’s Bank of Italy later became Bank of America. 

Every effort has been made to verify the accuracy of the information herein, but it is not guaranteed and should 
not be relied upon without specific advice and/or consultation from a mortgage or real estate professional. 
© 2013 Exodus Marketing Group, Inc. 1312
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Just Sold By Heath’s Team in 4 
Days For $5,000 over List Price! 

1733 Candlewood Drive 
1,676 sq.ft. / 3 Bed / 2 Bath

$185,000 

find their new pajamas. We have pictures of the kids in their 
Christmas PJs every year and it has become a special annual 
tradition. Last year, we even hid doggie pajamas under our 
dog’s bed. The kids thought seeing the dog in pajamas was 
hilarious… the dog didn’t seem to agree. One thing that has 
changed though, is that it is getting harder and harder to hide 
those pajamas on Christmas Eve without our 13-year-old and 
11-year-old catching us! We always come up with some sneaky 
way of getting the PJs in there, but I think the kids are getting 
too smart… maybe this year, I will hide them the day before 
and hope they don’t think to check under their pillows early! 
I hope that you and your family have special times together as 
well!

I have been working in the real estate business for almost 
10 years now and helping a family get into their new home 
before the holidays is always a special time. I truly enjoy 
people and getting to know so many great clients over the 
years. I have been successful here at Keller Williams and I want 
to let you know that it wouldn’t have been possible without 
you! I thank you for your trust and confidence in me over the 
years.

To you and yours, may you have a blessed season this 
Christmas!
     — Heath

(Continued from page 1)

Merry Christmas from the 
Montgomery Family


